
Sample Phone Script 

Use this After Somebody signs up for a 7 day free trial 

 

Helpful Tips 

• Try to call your prospects after they sign-up for their 7 day free trial.  It adds 
a personal touch and helps with retention. 

• Keep time zones in mind when you call (look at the area/country code) 
• You may want to get a free Google Voice account at voice.google.com 
• If you are in the U.S., you can make free phone calls within the U.S. and 

Canada and you can call very cheaply to just about anywhere else in the 
world. 

 

Using the Script … 

• Obviously, no two phone calls are ever going to be the same, so this is only 
an example of what a conversation might look like.   

• The main thing is be yourself.  Be conversational.  Be real.  Be helpful.  And 
let the prospect know that you care about their needs. 

• Don't try to sell them anything, don't tell them about your primary 
opportunity (unless they ask).  This is not the appropriate time for that. 

• Your main job is to make sure they can get access to the training they need. 
• Finally ... Don’t READ the script … you’ll sound like a ROBOT.  Just study it 

and use it as a guide. 

 

 

 

Script on the next page … 

http://voice.google.com/


--------------sample phone script begin------------- 

You: Hey Bob, Tyson Zahner here.  I saw that you just signed up for a 7 day free trial of Power 
Lead System.  I just wanted to take a quick second and welcome you to the team … see if there 
was anything I could do to help you get started.   

Prospect:  Yeah – Thanks.  I’m just trying to get things set up right now and figure everything out.  

You:  Ok, cool.  Well let me ask you a few questions to see how I might be able to help you.  Are 
you currently in a business or a program that you’re already promoting or did you join Power 
Lead System because you were looking for an additional stream of income stream or both? 

Prospect:  Well – I’m in XYZ company and I thought this looked like a tool that could really help me 
grow that business.  

You:  Great.  Let me ask you this … Do you have any experience with online marketing?  Have you 
created lead capture pages or sales pages before?   

Prospect:  No – I’m pretty new to this 

You:  That’s not a problem.  This system makes it really easy even for beginners to get their pages 
set up.  Let me ask you another question.  Do you know much about how to get traffic to your 
pages after they’re created or is traffic generation something that you could use some help with?   

Prospect:  I could definitely use all the help I can get.  

You:  Alright, well here’s what I’m going to do.  I’m going to send you a link to some free training 
that will show you exactly how to set up a good funnel for your opportunity and 4 different traffic 
lessons that will show you how to get traffic to your pages.  Each lesson is about 20 minutes so it 
might take you an hour and a half or 2 hours to get through it, but I think this will really be 
beneficial to help you get started.  Now let me warn you, if you try to master everything in the 
beginning, you’re probably going to get overwhelmed and that’s the number one reason most 
people quit.  The good news is that you don’t have to master every traffic strategy in order to 
succeed online.  My suggestion is that you watch all 4 traffic lessons so you know what your 
options are, and then just pick one strategy that fits you and your personality and that will work 
well for your business.  If you can focus on one traffic strategy, you’ll succeed online.  Does that 
sound good? 

Prospect:  Sounds great.  Thank You for Your Help. 

--------------sample phone script end------------------ 


